





January- 
June 1992 


INDEX 


: 


ee ae ae ee te ere ee ee ee oe ee 











Full-length features are bold face. 
Department items are regular face. 


BASIS POINTS 


Don't hesitate to bid against an offer price; March, 
p. 44 

Duration gains influence as rates fall; May, p. 50 

How money market mutual funds use the yield 
curve; February, p. 44 

Outpouring of insured munis justifies close look at 
insurers; June, p. 42 

Put the floaters; put up with the phones; April, p. 
46 

Vintage assets key to winning repo strategy; Jan- 
uary, p. 43 


CAPITAL IDEAS 


Bank loan market stirs, providing borrowers with 
competitive prices; June, p. 45 

Bond calls increase as interest rates fall; January, 
p. 46 

Foreign-based banks move in to exploit domestic 
malaise; April, p. 49 

High yield, low risk among new security perks; 
February, p. 47 

Institutional acceptance a must for continued 
growth of 144A; May, p. 55 

Reverse LBOs: time, conditions right for going pub- 
lic; March, p. 47 


CASH MANAGEMENT 


823 format removes manual delays from remit- 
tance posting; June, p. 12 

Automating full CP lifeline aids Transco treasury, 
accounting; May, p. 28 

Catch cost savings with in-house netting, by 
Roger A. Lindahl; May, p. 40 

Direct deposit to be mandatory, more states are 
saying; January, p. 14 

Direct link aids US West in making CP issuance 
simple; January, p. 13 

EDI goes global as Citi, Motorola blaze the trail; 
March, p. 8 

EFT debits clear security hurdle, tackle float is- 
sues; January, p. 11 

Improved yields can shield against interest rate 
slide; January, p. 9 

Investors scurry to keep returns aloft in rate down- 
draft; February, p. 7 

Low rates cause treasuries to rethink float-chasing 
goals; April, p. 16 

New ACH regs would cut costly prenotes, unau- 
thorized debits; April, p. 11 

Test key processors’ recovery plans before disas- 
ter hits; February, p. 9 

Treasuries try hired guns to boost yields on cash 
investments; April, p. 14 

Treasury pros get the most from their bank calling 
officers; March, p. 10 

UCC changes relieve check processors, add to cor- 
porate risk; May, p. 27 


CREDIT & ACCOUNTS RECEIVABLE 


Creditors’ rights: For a larger catch, try prepack- 
aged bankruptcies, by Howard N. Gorney and 
Peter Furness; May, p. 35 

Creditors’ rights: To lure payments that will 
stick, learn angles of preference law, by John 
F. Drew; May, p. 32 





Optical scanners automate handling of remittance 
data; April, p. 7 

Projects to help collection of trade debt move for- 
ward; March, p. 19 

Prompt-pay discounts too costly, but hard to shed; 
June, p. 20 

Use credit pros to check out vendors, financial ex- 
ecs say; February, p. 22 


FINANCING 


Despite lumps, asset-based lenders keep advancing; 
January, p. 19 

Finding gold: Private capital starts to surface for 
borderline deals, by Rosalyn Retkwa; June, p. 30 

Fixed-rate, 7-8% equity draws raves, SRO 
crowds, by Jinny St. Goar; April, p. 35 

Issue long or short? MTNs offer more yield-curve 
options; April, p. 21 

Lender can you spare a dime: tough times rais- 
ing capital for below-investment-grade firms, 
by Elayne Sheridan; January, p. 24 

Lower rates spark corporate calls for fixed-rate 
loans; January, p. 20 

Peddling equity in a sputtering market, by Ros- 
alyn Retkwa; February, p. 24 

Raise capital by working in tandem, by Pamela 
Roderick; January, p. 40 

Regs easing to allow public stock sales by smaller 
firms; May, p. 11 

Regulatory thaw could revive bank real estate lend- 
ing; February, p. 19 

Released from HLT ball and chain, banks to lend 
more; March, p. 7 

Searches rewarded: Turning over stones leads to 
merger and acquisition treasure, by Gabor 
Garai and Susan Pravda; April, p. 32 

Smaller firms stretch for private placement fund- 
ing, by Robert E. Radway; January, p. 29 

Surviving the banking shake-out: Keep bank 
disruptions from cutting treasury power, by 
Richard H. Gamble; March, p. 22 

Top execs trade fatter paycheck for stock options; 
May, p. 7 

Vancouver listing offers cheap, quick path to pub- 
lic equity; June, p. 14 

Warrants key to fixing debt overdose Thermadyne 
finds; May, p. 12 


IDEA BANK 


Add-on offers quick bank reconciliation, electronic 
payments; March, p. 50 

Automatic fax reports can bring daily bank data; 
June, p. 50 

Banks offer automatic check reconciliation; Jan- 
uary, p. 49 

Claims analysis service turns health data into re- 
ports; March, p. 50 

Credit service tools help companies fix problem 
receivables; May, p. 61 

MICR system cuts multiple-account check issu- 
ing costs; May, p. 61 

Processing service puts receivables to work faster; 
February, p. 50 

Program speeds accounting chores for multi-na- 
tionals; April, p. 52 

Software analyzes data to find best forecasting 
method; June, p. 50 

Software automates just-check payments; February, 
p. 50 

Software simplifies statistical analysis; January, 
p. 49 

Template package expedites financial decision 
making; April, p. 52 





INVESTMENTS & BENEFITS 


Bailing employees out of failed GICs is risky busi- 
ness; June, p. 9 

Catastrophic health claims call for treasury direc- 
tion; March, p. 14 

Companies band together to battle health care 
prices; June, p. 8 

Cutting work force calls for treasury role in plan- 
ning; February, p. 14 

Defined contribution expenses call for careful shop- 
ping; May, p. 21 

Does “larded” ADR market make investors’ prof- 
its fade, by Jinny St. Goar; January, p. 32 

FAS 109 mitigates retiree health cost hit to bot- 
tom line,; May, p. 21 

Funding retiree health benefits: x-rays of fu- 
ture portfolios, by George E. Bell Il; February, 
p. 37 

Global investing takes savvy custody to preserve 
profits; February, p. 10 

strategy: choosing the right formula, 

by Mary S. Ludwig; February, p. 29 

New Medicare rates call to action for corporate 
sponsors; March, p. 19 

Non-discrimination regs create heavy fact-finding 
chores; January, p. 8 

Tactics vary on how, when to take bitter FAS 106 
cure; June, p. 7 

Ten steps toward health care expenses 
under control, by Michael Turpin; February, p. 
40 

To raise investment yields, rent your securi- 
ties, by Rocco Ritorto and Joseph Santoro; 
March, p. 33 

Treasuries try hired guns to boost yields on cash 
investments; April, p. 14 

Use VEBAs to fuel FAS 106 funding, by James 
Nitz; May, p. 43 


PROFESSIONAL 


Downsizing throws treasury managers into job 
searches; March, p. 12 


RISK MANAGEMENT 


Cutting risk management staff: Fell the tree, 
but save the forest, by Joe Morris; January, p. 
37 

Don’t get stung: Make an economic bee line for 
the best risk retention strategy, by Mark P. 
Charron and R. Richard Messick; February, p. 
32 

IPOs carry risk of shareholder suits; May, p. 22 

Losses mount as owners seek allies in battle to 
clean up; February, p. 20 

Losses to multiply; gavel falls on side of women, 
disabled; January, p. 7 

Protect your corporation from coming insur- 
ance storms: Signs of market ap- 
pear on the horizon, by Charles L. Ruoff; May, 
p. 46 

Reinsurers boost business by pursuing alterna- 
tive plans; May, p. 24 

Seeking a cure for the workers’ comp blues, by 
Henry A. Revzan and David M. Brower; April, p. 
24 

Self insureds move comp claims in-house for con- 


Armstrong Jr.; April, p. 30 
Staying afloat when rising insurance costs rock 
the boat, by G. Arnold Doolittle; March, p. 41 





CORPORATE CASHFLOW July 1992 


51 











INDEX 





TREASURY MANAGEMENT 

For a corporate win, treasury, accounting must 
use teamwork, by Basil P. Mavrovitis; March, 
p. 38 

Surviving the banking shake-out: Keep bank 

from cutting treasury power, by 

Richard H. Gamble; March, p. 22 

Treasury systems: tapping technology to make 
money, by Larry Forman and Theresa Paquin; 
June, p. 22 


TREASURY TECHNOLOGY 


Putting off-the-shelf software to work; May, p. 57 
To upgrade or not to upgrade: Lotus 2.4 poses the 
question; June, p. 47 


WASHINGTON WATCH 


Congress punts, dooming substantive banking re- 
forms; February, p. 46 

Congress threatens delinquent banks with capi- 
tal punishment; March, p. 46 

Interstate branching still a hostage in banks-in- 
surers standoff; May, p. 52 

Proposal to tax annuities, futures trades draws 
outcries; April, p. 48 

SEC launches program to boost financing for 
emerging businesses; June, p. 44 

Uncle Sam seeks expedited, electronic tax collec- 
tions; January, p. 45 


IDEA BANK 


eee en cesteniinenenensnsibenensteteamunemesinensmeemnmasaana 





continued from pg. 49 
reaching through the wires and 


touching the keys and seeing the 
screen.” 

The remote program only works 
on office computers that are up and 
running, of course, so the only 
Chicago flood victims who would 
have benefited are those with alter- 
native sources of power and tele- 
phone service. However, many cor- 
porations do have a universal power 
supply arrangement. 

The program is easy to install, Mr. 
DeMornay claims. The user runs the 
customer disk on the host comput- 
er. Another disk installs the pro- 
gram in the remote computer. The 
program does not need to be rein- 
stalled for each use. 

For $199 the customer receives 
software for both office and remote 
locations. 


FOLLOW UP: Paul Stassforth, sales 
manager, Norton-Lambert, P.O. Box 
4085, Santa Barbara, CA 93140, 
(805) 964-6767. 
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